PAB006
Chambers & Partners Submission Form
Do not alter this submission template in any way.
Do not delete a question if it does not apply to you. Just leave it blank.
Do not delete the reference number at the top of the page.
If something is confidential, mark it as such throughout.

Please upload submissions online at: https://myaccount.chambers.com/Log-In
You will need a username and password. If you do not have these, please email enquiries@chambers.com

A. Preliminary Information
	A1 Firm name

	


	A2 Practice Area

	


	A3 Location (Jurisdiction)

	


	A4 Contact person to arrange interviews about this practice area

	Name
	Email
	Telephone number

	
	
	


B. Department Information
	B1 Department name (used by firm)

	


	B2 Number of partners in the department

	


	B3 Number of other qualified lawyers

	


	B4 Head or Heads of department

	Name
	Email
	Telephone number

	
	
	

	
	
	


	B5 Hires / Departures of partners in last 12 months (state if they joined or left, and name of the other firm)

	Name
	Joined / Departed
	Joined From / Destination (firm)

	
	
	

	
	
	

	
	
	


	B6 Information regarding lawyers (including associates) RANKED in this practice area in Chambers guides. 

	Name
	Comments (e.g. focus within this practice area, industry sector expertise, role in department, key clients).
	Partner Y/N

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	


	B7 Information regarding UNRANKED lawyers (including associates) who you think should be ranked

	Name
	Comments (e.g. focus within this practice area, industry sector expertise, role in department, key clients).
	Partner Y/N

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	


	B8 'Foreign Experts' – Please list lawyers who have specialist expertise in foreign countries or jurisdictions.
Foreign Experts are lawyers with specialist expertise in a foreign jurisdiction. They may or may not be dual-qualified. Include information about recent work (in the past year) that demonstrates this expertise.

	Name
	Country of Expertise
	Comments

	
	
	

	
	
	

	
	
	

	
	
	


	B9 'Foreign Desks' – Please provide information about foreign desks in your office.
Foreign Desks are teams of lawyers with specialist expertise in a foreign jurisdiction. Include information about recent work (in the past year) that demonstrates this expertise.

	Desk Name
	Head of Desk
	Comments

	
	
	

	
	
	

	
	
	

	
	
	

	B10 What is this department best known for? (Areas you mention first we shall regard as the most significant.)
Please include: industry sector expertise; key clients; key types of work; areas of recent growth.

Be specific. Avoid generalities such as “client service” or “breadth of expertise.” Explain what is unique about this department compared to others in this practice area.

	


	B11 Additional supporting information (e.g. links to league tables, press coverage of cases, awards won).

	


B12 Industry Sectors – Please indicate the principal industry sectors this department serves. Each selected sector must account for at least 5% of the work of the department (20 sectors maximum). This will be used in the filter search on our website.
	Industry Sector
	Enter X

	Aerospace & Defence
	

	Automobiles & Parts
	

	Banks
	

	Charities / Not for Profit
	

	Chemicals
	

	Commercial & Professional Services
	

	Construction & Materials
	

	Consumer Product Manufacturing
	

	Education
	

	Energy
	

	Financial Services
	

	Food & Drink Producers
	

	Forestry & Paper
	

	Government
	

	Health Care
	

	Industrial Engineering
	

	Insurance
	

	Media
	

	Mining & Metals
	

	Pharmaceuticals & Life Sciences
	

	Private Clients / Individuals
	

	Real Estate Finance
	

	Real Estate
	

	Retail
	

	Software & Computer Services
	

	Sports
	

	Technology, Hardware & Electronics
	

	Telecommunications
	

	Transportation
	

	Travel & Leisure
	

	Utilities
	


C. Feedback
	C1 If you have used barristers / advocates in the UK, Australia, Hong Kong, India, Malaysia, New Zealand or Sri Lanka please provide the information below

	Barrister/advocate name
	Firm / Set
	Comments

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	

	
	
	


	C2 Feedback on our previous coverage of your department. Comment on the accuracy of the rankings (department and individual) and the accuracy of the editorial.

	


	C3 Feedback on our coverage of other firms in this practice area

	


D. Publishable Information
All information in section 'D' is considered PUBLISHABLE. Do not include any confidential information in this section. Confidential information can be included in section 'E'. Information in section 'D' may be printed in Chambers and Partners publications. If any part of a matter is confidential it should be included in section 'E' not this section 'D'. 


	D0 – PUBLISHABLE CLIENTS – List of this department's PUBLISHABLE clients. Please indicate whether a client is a new client (within the last 12 months). If this information is not known, leave the field blank.

	
	Name of Client
	New Client (Yes/No)

	1
	
	

	2
	
	

	3
	
	

	4
	
	

	5
	
	

	6
	
	

	7
	
	

	8
	
	

	9
	
	

	10
	
	


PAM006
	D. Publishable Work Highlights in last 12 months (Up to 10 publishable matters)
	

	Publishable Matter 1

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.

PAM006
	Publishable Matter 2

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 3

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 4

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 5

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 6

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 7

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 8

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 9

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM006
	Publishable Matter 10

	D1 Name of client – this will be publishable. If you cannot reveal the client name, give a general description.

	

	D2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played.

	

	D3 Matter value – include currency and amount in figures

	

	D4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	D5 Lead partner

	

	D6 Other team members

	

	D7 Other firms advising on the matter and their role(s)

	

	D8 Date of completion or current status

	

	D9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
E. Confidential Information
All information in section 'E' is considered CONFIDENTIAL and NOT FOR PUBLICATION. Information in this section will only be used for our internal ranking purposes. If any part of a matter is confidential it should be included in this section 'E' not section 'D'. 


	E0 – CONFIDENTIAL CLIENTS – List of this department's CONFIDENTIAL clients. Please indicate whether a client is a new client (within the last 12 months). If this information is not known, leave the field blank.

	
	Name of Client
	New Client (Yes/No)

	1
	
	

	2
	
	

	3
	
	

	4
	
	

	5
	
	

	6
	
	

	7
	
	

	8
	
	

	9
	
	

	10
	
	


PAM007
	E. Confidential Work Highlights in last 12 months (Up to 10 matters – not for publication)
	

	Confidential Matter 1

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 2

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 3

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 4

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 5

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 6

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 7

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 8

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 9

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
PAM007
	Confidential Matter 10

	E1 Name of client (for ranking purposes only)

	

	E2 Summary of matter and your department's role – Please say why this matter was important. Also, tell us exactly what role your department played

	

	E3 Matter value – include currency and amount in figures

	

	E4 Is this a cross-border matter? If yes, please indicate the jurisdictions involved.

	

	E5 Lead partner

	

	E6 Other team members

	

	E7 Other firms advising on the matter and their role(s)

	

	E8 Date of completion or current status

	

	E9 Other information about this matter – e.g. link to press coverage

	


IMPORTANT: Please do not exceed one page per deal.
